The UNCTAD Resolution Among the components of the programme of action for the implementation of NIEO, none is more innovative than that calling for increased collective self-reliance (CSR) or economic cooperation among developing countries (ECDC).' The resolution on ECDC (UNCTAD 1979) which was unanimously agreed at UNCTAD V was one of the more positive achievements of the conference. It resolved to convene a special session of the UNCTAD Committee on ECDC early in 1980 in order to examine the studies carried out by the UNCTAD Secretariat on ECDC and to consider the ldcs' proposals in certain priority areas, and to take appropriate action. In pursuit of these aims, and with an unprecedented departure from the UN 'universality' principle, the Secretary General of UNCTAD was requested to provide the necessary technical support, conference and secretariat services for three preparatory meetings of ldc or other government experts. The specified priority areas were: the establishment of a global system of trade preferences among ldcs; cooperation among state trading organisations (STOs) of ldcs; and the establishment of multinational marketing enterprises among ldcs.
The UNCTAD Secretariat was also requested 'to intensify and complete' its ongoing activities and to submit to the Committee on ECDC actionoriented proposals based on the Arusha Programme for Collective Self-Reliance drawn up by the Group of 77 at their pre-UNCTAD V Ministerial Meeting held in Arusha in February 1979 (UNCTAD (1) 1979). These proposals were to cover: the elaboration, operation and maintenance of a trade information system regarding the foreign trade of Ides, taking into account the continuing work in the UNCTAD/GATT International Trade Centre and other international organisations; CSR and ECDC are used fairly interchangeably in this article since the focus is on the strategyor actionoriented aspect of the CSR concept. However, since self-reliance may be considered as a legitimate end in itself, and since it inherently contains a collective element (this is what distinguishes it from the self-help Concept which is inherently individualistic) then in the broadest interpretation of CSR. ECOC would be contained within it, hut would not Coincide with it. In short ECOC may be viewed as means, whereas CSR may be viewed as both means and end. produced on their enormous land holdings in a large number of countries in the region. Growth and rapid diversification have been characteristic of the three large TNCs and as a share of their total sales, bananas have decreased in importance.
Because of the vertically-integrated nature of the TNCs, their influence dominates not only production but also pricing, and marketing and distribution. Competition among them for larger shares of the world market has apparently contributed to a decline in real prices. Companies have also pursued policies designed to obtain a low fob price to assure a larger mark-up on sales to ripeners and wholesalers (UNCTAD 1978: 30 The giant multi-commodity traders engage in both hedging and speculation, helped by the efficient commodity intelligence network they possess (which is unavailable to most producers). They also engage in manipulative practices such as 'long squeezes' whereby they 'corner' or control a large proportion of the futures contracts and of the deliverable cotton supplies and then use these two types of control to alter futures prices. In the words of the UNCTAD study, ' The cotton futures market has become a trading mechanism whereby large traders, individually or through collusive manipulative practices, can acquire substantial gains and, in so doing, destabilise prices' (UNCTAD l978b: 13). Thus, far from contributing to the free interplay of supply and demand and to stabilising prices, the futures markets, when controlled by the great multi-commodity traders, are a source of domination and instability.
The electrical industry
The importance of the electrical industry in the industrialisation of the ldcs and in their potential to implement CSR strategies rests on the size of the industry, the nature of the product (capital and consumer goods), its technology and the way in which technology is acquired, the difficulties associated with establishing and maintaining indigenous firms, and the general pervasiveness of restrictive business practices in international markets. The industry consists of a wide range of firms producing capital goods (equipment for generation, transmission and distribution of electricity) and consumer goods (household appliances and electronic products). In a study undertaken for UNCTAD, Newfarmer (1978) states that the industry can be described as concentrated in the sense that the leading 20 investments were tied to imports of electrical plant manufactured in the lending country (Epstein and Mirow 1977) .
The third distortion is the impact on profits of concentration and product differentiation. These tend to move positively with each other and to reduce the efficiency of the economy through eroding the allocative function of the price mechanism. Import and export trade in electrical goods is controlled by the TNC. Intra-firm trade between the investing country parent and the periphery subsidiary supplies intermediate and capital goods which the latter is not geared (or allowed) to produce. These sales, conducted at transfer prices, result in the shifting of income flows between the countries in which the TNC operates at rates and in quantities which reflect the global policy of the parent company with respect to the most advantageous location of declared profit, given the tax, exchange control and investment opportunity structures of the various countries.
In addition, interdependence and cartelisation among the TNCs (frowned upon within the developed countries but permitted by them when it relates to exports) leads to inflated prices for some imports, aggravating general inflationary pressures and balance of payments problems.
Spheres of influence agreements with respect to markets and investment locations, and barriers to entry into developed country markets effectively prevent the ldcs from exporting electrical goods unless it suits TNC interests. As
Newfarmer points out, the expansion of trade can benefit both the TNCs and the ldcs. However, the use of restrictive practices distorts the distribution of the gains from trade between the two parties in favour of the former.
Shipping
Maritime transport is an important element in the effort to increase the links between ldcs, and therefore in any progress they may make towards CSR. The ldcs account for over 60 per cent in volume of world ocean cargo. Yet in 1948 they owned merely 4 per cent of the world fleet; by 1970 this figure had only increased to 7.6 per cent. Finally, it would be very important to link the single-purpose groupings to national and local organisations to ensure the connection between CSR and national and local self-reliance. It should be easier for groups of ldcs with selfreliant approaches internally to agree on supranational equity in the distribution of the benefits of regional growth and Third-World-wide improvements to prevent polarisation among CSR participants.
